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CURRENT 
TRENDS

As of June 2021, there were just shy of

600 mergers and acquisition (M&A)

transactions valued at more than one

billion dollars in the United States

which were completed over the past

year. The overall number of M&A deals

in the 12 months ending June 30, 2021

amounted to about 17,000, up from

around 13,000 in the previous year.

That is over 20% higher for the first

half of the year. *  

2021 was a record year for exits. We

saw it first hand in our business,

where we had about 20% of our

business owner clients exit this year. 

If predictions hold, deals will continue

to be significantly high in 2022.   

*Source:

https://www.statista.com/statistics/245977/nu

mber-of-munda-deals-in-the-united-states/

 



Multiples are high, there is an abundance of
capital and a scarcity of assets creating a
general supply and demand imbalance.
Outside of this year, frankly, there has never
been a better time to sell a business. 

Is there anything keeping business
owners from exiting at the moment?

Common concerns from business owners are
worries they will be too distracted, there is still
significant growth opportunity and they want
to be the one to capture it or they can not
afford to exit at this time. 

If you’re considering an exit, first ask yourself,
“Is there still an upside?” If the answer is yes,
then ask yourself if you have the desire and
ability to capture it.  

Complete sale of the business where
the owner steps away immediately

Gradual exit where the owner has an
earn-out and stays onboard for a
transition period

A rollup where a new leadership team
is brought in to help get the business
to the next level and the owner stays
fully engaged in the business with an
ultimate goal of reselling down the
road at a higher multiple and valuation

 

IS NOW A GOOD TIME 
TO EXIT?
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EXIT PLANNING COMES IN
DIFFERENT SHAPES AND
SIZES

2022 M&A FORECAST

" Ind iv idua ls  w i l l  cont inue  to  exp lore  se l l ing .  The  feds  have  made i t  pret ty
obv ious  that  ra te  increases  w i l l  happen and at  that  po int  mul t ip les  may  drop
s l ight l y .  But ,  l ack  o f  supp ly  w i l l  be  the  ta i lw ind  for  keep ing  the  mul t ip les  h igh . "    

-  SCOTT SERGEANT,  HOULIHAN LOKEY

DOWNLOAD THE CHECKLIST  BY  V IS IT ING
WWW.BLEAKLEY .COM/THEMACKINS

https://www.bleakley.com/hubfs/The%20Mackins%20-%20One%20Sheeter%20-%20Exit%20Plan-1.pdf?hsLang=en
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SCOTT SERGEANT AND HOULIHAN LOKEY  IS NOT AFFILIATED WITH OR ENDORSED BY LPL FINANCIAL AND BLEAKLEY 
FINANCIAL GROUP.

ADVISORS ASSOCIATED WITH BLEAKLEY FINANCIAL GROUP, LLC MAY BE EITHER (1) REGISTERED REPRESENTATIVES WITH, SECURITIES 
OFFERED THROUGH LPL FINANCIAL, MEMBER FINRA/SIPC, AND INVESTMENT ADVISOR REPRESENTATIVES OF BLEAKLEY FINANCIAL 
GROUP, LLC; OR (2) SOLELY INVESTMENT ADVISOR REPRESENTATIVES OF BLEAKLEY FINANCIAL GROUP, LLC, AND NOT AFFILIATED WITH 
LPL FINANCIAL. INVESTMENT ADVICE OFFERED THROUGH BLEAKLEY FINANCIAL GROUP, LLC, A REGISTERED INVESTMENT ADVISER AND 
SEPARATE ENTITY FROM LPL FINANCIAL.

CHRISTOPHER MACKIN IS SOLELY AN INVESTMENT ADVISOR REPRESENTATIVE OF BLEAKLEY FINANCIAL GROUP, LLC AND NOT AFFILIATED 
WITH LPL FINANCIAL.

ENVIRONMENTAL SOCIAL GOVERNANCE (ESG) INVESTING HAS CERTAIN RISKS BASED ON THE FACT THAT THE 
CRITERIA EXCLUDES SECURITIES OF CERTAIN ISSUERS FOR NON-FINANCIAL REASONS AND, THEREFORE, INVESTORS 
MAY FORGO SOME MARKET OPPORTUNITIES AND THE UNIVERSE OF INVESTMENTS AVAILABLE WILL BE SMALLER.

THE OPINIONS VOICED IN THIS MATERIAL ARE FOR GENERAL INFORMATION ONLY AND ARE NOT INTENDED TO 
PROVIDE SPECIFIC ADVICE OR RECOMMENDATIONS FOR ANY INDIVIDUAL. ALL PERFORMANCE REFERENCED IS 
HISTORICAL AND IS NO GUARANTEE OF FUTURE RESULTS.

THE ECONOMIC FORECASTS SET FORTH IN THIS MATERIAL MAY NOT DEVELOP AS PREDICTED AND THERE CAN BE NO 
GUARANTEE THAT STRATEGIES PROMOTED WILL BE SUCCESSFUL.

THE FORBES RANKING OF AMERICA’S TOP WEALTH ADVISORS, DEVELOPED BY SHOOK RESEARCH, IS BASED ON AN 
ALGORITHM OF QUALITATIVE CRITERIA, MOSTLY GAINED THROUGH TELEPHONE AND IN-PERSON DUE DILIGENCE 
INTERVIEWS, AND QUANTITATIVE DATA. THOSE ADVISORS THAT ARE CONSIDERED HAVE A MINIMUM OF SEVEN YEARS’ 
EXPERIENCE, AND THE ALGORITHM WEIGHTS FACTORS LIKE REVENUE TRENDS, ASSETS UNDER MANAGEMENT, 
COMPLIANCE RECORDS, INDUSTRY EXPERIENCE AND THOSE THAT ENCOMPASS BEST PRACTICES IN THEIR PRACTICES 
AND APPROACH TO WORKING WITH CLIENTS. PORTFOLIO PERFORMANCE IS NOT A CRITERION DUE TO VARYING 
CLIENT OBJECTIVES AND LACK OF AUDITED DATA. NEITHER FORBES NOR SHOOK RECEIVES A FEE IN EXCHANGE FOR 
RANKINGS. 36654-1




